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RAISE MORE MONEY

Join us for this exciting new series of webinars!   

Convenient – High Quality – Affordable

Partners:  

Brandywine Association of Fundraising Professionals (AFP)

Chester County Community Foundation 

West Chester University Foundation

Location:

WCU Graduate Business Center, 1160 McDermott Drive, West Chester

Cost:  $25/AFP Brandywine member; $35/non-member

Time:  

12:30
Registration, networking, bring your own lunch
1:00
Webinar live broadcast begins

2:30
Webinar live broadcast ends

Dates/Topics:

Wed., May 20 ~ Giving Circles and Fundraising in the New Philanthropy Environment ~ with Angela Eikenberry & Jessica Bearman
Wed., June 10 ~ Evaluating Your Development Program: How Do You Measure Up? ~ with Linda Lysakowski

Thurs., July 23 ~ A Blueprint for Fundraising Success in Any Economy: Creating a Sustainable, Comprehensive Development Model ~ with Kent Dove

Wed., Aug. 12 ~ Creating a Successful Fundraising Culture: 12 Tools for Motivating Your Board ~ with Carole Rylander

Wed., Oct. 28  ~ Getting Your Message to the Media on a Dime!  ~ with Kathy Compton

Wed., Nov. 5 ~ TBA

Wed., Dec. 9 ~ How to Have Conversations with Donors About Planned Gifts ~ with Kathryn Miree, Esq.

Each session is approved for AFP Continuing Education Credit.

Register online for any/all at the Community Foundation’s secure website.
Questions?  Contact the Community Foundation at (610) 696-8211 or info@chescocf.org
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Brandywine Chapter   WCU Foundation
Directions to West Chester University Graduate Business Center

1160 McDermott Drive, West Chester

-Travel North on Route 202, exit at Boot Road; turn right at the end of the ramp. 

-Turn right at the first traffic light, about 100 yards, which is Greenhill Road. 

-Continue on Greenhill Road approximately 1/2 mile.  Pass under bridge.  Turn left into Greenhill 

Corporate Park at McDermott Drive.  If you pass Chesterbrook Academy sign you have gone too far. 

-1160 McDermott Drive is the 3rd building on your right. 

-Enter the second parking lot entrance at the green West Chester University sign.

PROGRAM DETAILS

Wed., May 20…Giving Circles and Fundraising in the New Philanthropy Environment …with Angela Eikenberry & Jessica Bearman

Giving circles are emerging in popularity among donors across the United States and elsewhere. These community-based funding vehicles entail individuals pooling their resources and then deciding together where these should be distributed. To varying degrees, giving circles also include social, educational and engagement opportunities. This presentation will provide information on the giving circle landscape, based on several studies of giving circles, with special attention given to the impacts of giving circles on donor-members and nonprofit funding recipients.

Learning Objectives

At the conclusion of this session, participants will:

Have a better understanding of giving circles and the philanthropic environment from which they have emerged

Understand how participating in giving circles affects giving circle donor-members

Understand the impacts of giving circles on nonprofit funding recipients

Understand how to best respond to and work with giving circles and their members

Target Audience:  Nonprofit executives and fundraisers/development officers at all levels.

About the Presenters:
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Angela Eikenberry is an assistant professor in the School of Public Administration at the University of Nebraska at Omaha. Her book on giving circles is being published by Indiana University Press in spring 2009.
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Jessica Bearman is an independent consultant, focusing on organization development, facilitation, and project research and development for philanthropic and nonprofit organizations. She has written and spoken widely about new and established philanthropy and is the author of several reports and articles about giving circles.

 

Wed., June 10…Evaluating Your Development Program: How Do You Measure Up? …with Linda Lysakowski

 

How does your development program measure up to accepted standards? Are you doing as well as your competition? Is your development program growing or is it stagnant? Does your organization have a philanthropic culture? What tools can help you assess your performance? How do you find the time to "take stock" of your program?  These questions and more will be answered in this interactive discussion on evaluation methods and processes, led by Linda Lysakowski, ACFRE.

Learning Objectives

Following this session participants will be able to:

List acceptable standards for fundraising methods

List the things that help an organization measure its philanthropic culture

Utilize tools to measure performance of the development office

About the Presenter
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Linda Lysakowski, ACFRE is President/CEO of Capital Venture. In her sixteen years as a philanthropic consultant, Linda has managed capital campaigns ranging from $250,000 to over $30 million; helped dozens of nonprofit organizations achieve their development goals, and has trained more than 12,000 professionals in all aspects of development.

Linda is a graduate of AFP's Faculty Training Academy. Linda is a prolific writer and Wiley Press has published her books, Recruiting and Training Fundraising Volunteers in 2005, The Development Plan in early 2007. Linda is a contributing author to The Fundraising Feasibility Study - It's Not About the Money, also published by Wiley in early 2007.

 

Thurs., July 23…A Blueprint for Fundraising Success in Any Economy: Creating a Sustainable, Comprehensive Development Model …with Kent Dove

Based on experiences gained and lessons learned during a career that spans five decades, Kent Dove will describe and detail a comprehensive, integrated development model that has allowed numerous nonprofits to create programs that have grown exponentially and been able to sustain that growth over time. Dove will present a blend of fundraising basics and cutting edge trends on changes in donor attitudes. Learn how to apply techniques to build solid relationships with donors that provide annual, special major, planned and capital gifts over time and permit nonprofits to maximize their private giving potential.

Learning Objectives

Model a comprehensive program that will provide sustainable fundraising success

Build a new culture of giving for the 21st Century

Suggest at least three key things (in each area) you can do today to ensure sustainable success going forward.

Building and maintaining a continuous lifetime giving program

CASE stating process

Annual Fund

Major Gifts/Planned Giving

Communications/P.R./Marketing

Share at least one idea you can implement tomorrow at work.

About the Presenter
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Kent Dove, CFRE is the senior vice president of development at the Indiana University Foundation. Dove has taught both graduate and undergraduate courses as a member of the IU faculty and has served more than 100 nonprofits as a consultant and coach including institutions of higher education, hospitals and health care centers and community based nonprofits. He also is the author of the acclaimed Dove on Fundraising series, published by Jossey-Bass.

 

Wed., Aug. 12…Creating a Successful Fundraising Culture: 12 Tools for Motivating Your Board…with Carole Rylander

Why are so many volunteers and staff members reluctant to participate in approaching prospects and donors? How can board chairs, development committee members, nonprofit CEOs and professional fundraising staff lead their board teams to own -- and even enjoy -- the essential and ultimately rewarding work of major gifts fundraising? In this practical train the trainer session, topics address the needs of nonprofit leaders who want to increase volunteer and staff participation in approaching and engaging prospects and donors.

Learning Objectives

This workshop provides 12 tools and activities that board leadership and staff can use to:

Provide a framework for understanding prospect and donor needs

Increase the comfort level and confidence of staff and volunteers in approaching prospects and donors.

Target Audience

Anyone who needs tools/materials to train their board in concepts about raising money to motivate them and gain their cooperation will benefit from this session. Appropriate for all levels.

About the Presenter
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Carole V. Rylander, CFRE is principal of Rylander Associates, a professional consulting firm serving not-for-profit organizations since 1998 in funds development, planning and governance. She has worked in the nonprofit sector for more than 23 years. Rylander was named the 2006 Outstanding Fundraising Executive of the Dallas Chapter of AFP. She is a past president of the AFP Dallas Chapter and is Chair of the Association of Philanthropic Counsel, Inc., a national association of consulting firms.

 

Wed., Oct. 28…Getting Your Message to the Media on a Dime! … with Kathy Compton  (Details forthcoming)
 

Wed., Dec. 9…How to Have Conversations With Donors About Planned Gifts… with Kathryn Miree, Esq.

Fundraisers and volunteers tend to fear planned giving conversations, worried that it requires a discussion of technical issues -- or worse, the donor's death.  This practical session will help you overcome those fears to have conversations that will increase your organization's long-term (and even short-term) revenue. You will learn how to identify the top planned gift and endowment prospects, prepare for the conversation, set up the visit, use volunteers on the call, define the roles of each party on the call, and how to open, advance and finish the conversation.


Learning Objectives

Participants will learn:

Why it is so important to talk to donors about deferred and planned gifts

How to identify the best prospects for conversations

The role of staff and volunteers in making planned giving calls

What you must know before you call

How to set up the call

How to have the conversation: the opening, the exploration and the close

Involving the donor's advisor

About the Presenter
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Kathryn W. Miree, J.D. is president of Kathryn W. Miree & Associates Inc., a consulting firm that works with boards and staff of nonprofits and foundations to develop planned giving programs and endowments. Miree is a past president of the National Committee on Planned Giving, is the current chair of the editorial advisory board of The Journal of Gift Planning, has chaired and served on a number of nonprofit boards, is a frequent national speaker, and is the author of two books. Her clients include a variety of nonprofits and foundations across the country.

 

